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For Sale
SAVANNAH SQUARE AT TELFAIR
1219 & 1227 Museum Square Dr., Sugar Land, TX 77479
Executive Summary
Sale Price

$7,995,000.00

CAP Rate

6.73%

NOI

$537,848.54

Building Size

Savannah I - 10,983 SF
Savannah II - 8,993 SF

Lot Size

Savannah I - 1.22 AC
Savannah II - 0.92 AC

Year Built

2015 / 2016

Demographics
Population
(2017)

1 mi. - 12,384
3 mi. - 78,363
5 mi. - 213,387

Average Household Income

1 mi. - $212,688
3 mi. - $168,347
5 mi. - $143,543

Traffic Count

New Territory Blvd: 27,000 VPD
University Blvd: 28,000 VPD

For More Information

Todd Carlson

Principal

todd@hpiproperties.com

Sam A. Affanhe
Director

sam@hpiproperties.com
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For Sale
TENANT OVERVIEWS
MEMORIAL HERMANN
Memorial Hermann is the largest not-for-profit health system in southeast Texas[1] and consists of 16 hospitals, 8 Cancer
Centers, 3 Heart & Vascular Institutes, and 27 sports medicine and rehabilitation centers, in addition to other outpatient and
rehabilitation centers.[2] It was formed in the late 1990s when the Memorial and Hermann systems joined. Both the Memorial
and Hermann health care systems started in the early 1900s. The administration is housed in the new Memorial Hermann Tower, along with the existing System Services Tower (formerly called the North Tower), of the Memorial Hermann Memorial City
Medical Center.

BAHAMA BUCK’S
Bahama Buck’s is a privately held franchise specializing in shaved ice and other frozen non-alcoholic beverages.
The company is headquartered in Lubbock, Texas. As of March 2017, Bahama Buck’s operates 100 stores (located in California, Arizona, Nevada, Utah, New Mexico, Texas, Alabama, Georgia, Florida, Missouri, Oklahoma, and Puerto Rico) with
over 100 additional stores in the works. Except for stores operated by Buchanan all stores are franchised. In addition to snow
cones with over 93 original flavors offered (in a tribute to Texas Tech one flavor is called “Red Raider”), Bahama Buck’s also
offers smoothies, fruit cups, coffee, and specialty colas called “Bahama Sodas”. Bahama Buck’s also sells various Bahama
Buck’s-themed clothing.
As a means of finding an income which didn’t involve “mowing grass or flipping burgers”, Blake Buchanan started selling
snow cones in 1990 while attending Texas Tech University. With the help of his now-wife Kippi, father Tom (now Senior VP), and
friend Eric Lee (now Bahama Buck’s CFO), he opened his first franchise in Lubbock.[1] Buchanan is a Christian and had formerly used a similar model as of the one used by Chick-Fil-A, meaning that all Bahama Buck’s stores were closed on Sundays.
Buchanan believed that one day away from work leads to happier employees, “and happier employees equal better snow”

BEST BRAINS
Best Brains is an enrichment program designed to enhance children overall academic development. Board-certified teachers work with children on a weekly basis in a fun-filled interactive learning environment. Their low student to teacher ratio
ensures for children to receive the attention he/she needs.
Their teaching methodology is non-repetitive and aims to challenge students by introducing new concepts and skills each
week. Their comprehensive program is one of a kind. They are the only learning center to provide instruction in Math, English,
Abacus and General Knowledge all under one roof.
The information contained herein while based upon data supplied by sources deemed reliable, is subject to errors or omissions and is not in any way, warranted by Hunington Properties , or by any agent, independent associate, subsidiary or employee of Hunington Properties. This information is subject to change.
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following informaƟon about
brokerage services to prospecƟve buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
.
• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material informaƟon about the property or transacƟon received by the broker;
• Answer the client’s quesƟons and present any oﬀer to or counter-oﬀer from the client; and
• Treat all parƟes to a real estate transacƟon honestly and fairly.
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent.
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or
seller’s agent.
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must ﬁrst obtain the wriƩen
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:
• Must treat all parƟes to the transacƟon imparƟally and fairly;
• May, with the parƟes' wriƩen consent, appoint a diﬀerent license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon.
• Must not, unless speciﬁcally authorized in wriƟng to do so by the party, disclose:
ᴑ that the owner will accept a price less than the wriƩen asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen oﬀer; and
ᴑ any conﬁdenƟal informaƟon or any other informaƟon that a party speciﬁcally instructs the broker in wriƟng not to
disclose, unless required to do so by law.
AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner ﬁrst.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records.
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